


Signature Talk Outline

1) Why You Should Watch

2) What You Will Learn

Seed Your Offer

3) Your Hero's Journey Story
Customer Success Story

4) Your Unique Step-by-Step
process/solution/formula

5) High Value Lesson

Partl, 2, & 3



Signature Talk Outline

6) Your Unigue Solution or Amazing
Formula

Customer Success Story

/) Give Free Gift (if you are trying to collect
e-mail/contact info)

Customer Success Story

8) Transition to offer 1 on 1 Strategy
Session (to see If they fit/qualify for your
Premium offer)

9) Heartfelt Thank You & Inspirational
Close
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The Reward
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Customer Success
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Step-by-Step Process

Lorem ipsum dolor sit amet,
‘consectetur adipiscing elit.
Praesent blandit mauris
[imperdiet risus aliquet non
! pit nulla porta. Donec
nec nulla tortor. Maecenas
vitae lectus ut metus
ullamcorper tincidunt.
Mauris id neque urna, in
tincidunt ante. Aliquam erat
volutpat. Pellentesque nisi
‘diam, elementum at
faucibus at, pulvinar in est.
Praesent eu est tellus. Etiam
facilisis, nibh sed facilisis
cursus, tortor dolor sagittis
lorem, varius aliquam ante
urna vitae felis. Nunc ligula
nisl, facilisis vel egestas
‘eget, molestie id augue.

Lorem ipsum dolor sit amet,
consectetur adipiscing elit.
Praesent blandit mauris
imperdiet risus aliquet non
suscipit nulla porta. Donec
nec nulla tortor. Maecenas
vitae lectus ut metus
ullamcorper tincidunt.
Mauris id neque urna, in
tincidunt ante. Aliquam erat
volutpat. Pellentesque nisi
diam, elementum at
faucibus at, pulvinar in est.
Praesent eu est tellus. Etiam
facilisis, nibh sed facilisis
cursus, tortor dolor sagittis
lorem, varius aliguam ante
urna vitae felis. Nunc ligula
nisl, facilisis vel egestas
eget, molestie id augue.




High Value Lesson Pointl










High Value Lesson Point 3




- Amazing Formula
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Book One on One

@Timezone: PDT - 12:37pm View Type: | Week -
PLEASE SELECT AN AVAILABLE TIME SLOT FOR YOUR APPOINTMENT

= 2016 >
SUN MON TUE WED THU  FRI SAT Gam

7am

i 12 14 15 8am

18 21 22
Sam

25 26 27

10am

T1am 11:15- 11:45

12pm

Tpm I 1:15 - 1:45 |

2pm l 2:00-2:30 |

I 2:15- 2:45 I 2:15- 2:45 |

3:00- 3:30 |

3pm I

I 3115 - 3:45 I 3:15-3:45 |

4:00-4:30
4pm l ‘ 4:15 - 4:45 | I 4:15 - 4:45 I 4:15 - 4:45 |







Signature Talk Outline

1) Why You Should Watch
2) What You Will Learn
Seed Your Offer
3) Your Hero’s Journey Story
Customer Success Story
4) Your Unique Step-by-Step process/solution/formula
5) High Value Lesson
Part 1, 2, & 3 Your Unique Solution or Amazing Formula
Customer Success Story
6) Give Free Gift (if you are trying to collect e-mail/contact
Info)
Customer Success Story
/) Transition to offer 1 on 1 Strategy Session (to see if they
fit/qualify for your Premium offer)
8) Heartfelt Thank You & Inspirational Close




Where to Get Awesome
Free Images

Little Visuals
Unsplash
New Old Stock
Picjumbo
Gratisography
Getrefe
Jay Mantri
Picography
Startup Stock Photos
Life of Pix
Pexels
Superfamous



